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F
or as long as he can remember, 
Philip DeMatteo has known he 
would pursue a career in real estate.  

His uncle was a local broker in Rossmoor, 
and his father has owned and operated a 
maintenance company since 1968 in Los 
Alamitos.  At a young age Philip mapped 
a clear path to his objective, paving the 
course with a calculated combination of 
education and work experience designed 
to maximize his potential as a real estate 
professional.  Today he enjoys a thriving 
client-centric business that continues to 
flourish as a result of his uncompromising 
approach to quality and excellence.

Finding the right real estate professional 
can be a complicated process.  While 
a history of successful transactions is 
important, clients also want to connect 
with their agents on a personal level.  The 
individual with whom they entrust their 
most valuable assets must be one who 
understands their needs and can help 
them accomplish their goals.  Philip has 
dedicated his career to being the utmost 
resource for his clients during transactions 
and well beyond.  Compassionate, 
empathetic and personable, he is a unique 
individual who truly finds his rewards in 
helping others.

Philip was introduced to the value 
of real estate even before he was able 
to fully grasp the concept.  He became 
an investor at the age of 14, when his 
hard-earned savings bought him a share 
of a local property in Los Alamitos.  “I 
didn’t know much about the process but 
my father suggested it would be a great 
idea,” he acknowledges.  “Obviously 
I trusted him, and it was a wonderful 
opportunity and an excellent learning 
experience.”
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The introduction to real estate made a tremendous 
impact on Philip, who continued to pursue investment 
opportunities as a young man.  While in college he 
purchased a waterfront home in Huntington Harbor, 
renting rooms to help offset the mortgage.  “I took 
risks, but was really supported by my father,” he recalls.  
“That support made all the difference.”

After studying business at California State University, 
Long Beach, Philip went to work in the mortgage 
industry.  It was an important layer on the foundation 
he was building, he explains, before delving into real 
estate.  “I was young, and wanted the experience of 
working in a corporate environment before I became 
an agent,” he recalls.  A longtime entrepreneur, he was 
already well-versed in the art of the deal; what he wanted 
to develop was a more structured and professional 
business repertoire.  Driven and determined to succeed, 
Philip managed a high volume mortgage business before 
launching his career as a freelance mortgage lender and 
real estate agent.  During this time he was also running a 
property management company he established in 1993, 
which he continues to own and operate today.

In 2003 Philip joined First Team Real Estate, a place 
that felt like home from his first interview.  “Something 

just clicked,” he says.  “First Team Rossmoor was 
located in the same shopping center that had housed my 
Uncle Hank’s brokerage, and I connected immediately 
with the manager, who had worked at my uncle’s 
office.”  There was something more, though.  Reveals 
Philip, “I felt a real sense of joy about the First Team 
organization, a company designed to meet the ongoing 
needs of real estate professionals and their clientele.”

Philip felt fortunate to have found First Team, and the 
feeling was mutual.  He was awarded the coveted “Rookie 
of the Year” award in 2004, an honor, says Philip, that 
he hadn’t even known existed.  That successful first 
year set the tone for his career as an agent; since his 
first transaction went into escrow, he notes, he has 
maintained a steady flow of business.  “I’ve never been 
without a property in escrow,” Philip states.  “Even in 
a challenging market, I have been extremely fortunate 
and continued to consistently facilitate successful 
transactions for my clients.”
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A specialist in the communities of  Rossmoor, Seal Beach, 
Los Alamitos, Huntington Harbor and Long Beach, Philip 
works throughout Orange County and the neighboring 
regions. “He represents a range of transactions from high-

properties, including those distressed and bank-owned.  
Staying on top of trends and developments in the business 
keeps him busy, and Philip wouldn’t have it any other 
way.  “By educating myself, I am better able to provide my 
clients with the information they need to make the right 
decisions for their unique needs,” he explains.  “I study 
everything from real estate statistics to the tax advantages 
associated with commercial and residential properties.”  
Philip is also in the process of earning his broker’s license 
and continues to take advantage of the wealth of training 
programs available through First Team Real Estate.  It’s 

exponential rewards in the form of continued successful 

his clients for life.

His personable nature and professional approach 
have earned Philip accolades from clients and peers.  In 

addition to being recognized with a Customer Service 
Award through First Team, he has also earned “Hall of 
Fame” status annually, representing his spot among the 
top 1% of the brokerage’s agents.

Perhaps his most ardent fan is Philip’s wife Danielle, 
a residential interior designer who enjoys professional 
collaboration with her husband and his clients.  “Philip 
is the hardest-working person I know,” she offers.  “He 
is the go-to guy whenever someone has a problem that 

consult with a business idea, or a question about where 
to start with a residential or commercial real estate deal.”

Commenting on the motives behind Philip’s real estate 
career, Danielle notes, “The important thing is that he 
doesn’t do what he does because of money.  He genuinely 
has a passion for helping others.  He feels a great sense 
of responsibility in life and always puts others before 
himself.  He also has a special place in his heart for elders 
and seniors.” Philip, who lost his own mother while still 
in high school, is highly sensitive to others, particularly  
individuals who are suffering loss or hardship.  “We
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both have a strong faith in the Lord 
and know that we are here not only for 
ourselves, but to use our gifts to help 
others,” reveals Danielle.

If it sounds too good to be true,  those 
around Philip, including the group of 
professionals who make up Philip’s 
team, will testify otherwise.  With the 
support of an exceptional group that 
includes a Realtor® assistant, transaction 
coordinator and administrative assistant, 
he is better able to cultivate productive 
and lasting relationships with his 
clientele.  Philip also utilizes the 
resources of an extended network of 
industry-related specialists who offer the 
same level of customer service that his 
clients have become accustomed to.

The former captain of his high school 
football team at Los Alamitos High 
School, Philip is now leading his clients 
in winning transactions, assisting them 
in all of their real estate-related needs.  
“I love to help people identify their 
goals and then determine how they can 
accomplish them,” he remarks.  “It’s 
something that has driven me throughout 
my life.  Time after time, client after 
client, I am truly honored to know that 
I am making a difference in peoples’ 
lives.”

Whether he’s being called to represent 
a listing or just to field questions about 
the state of real estate within the area, 
Philip is always available to speak with 
past, current and prospective clients.  
He appreciates the opportunity to act as 
a resource and an advocate, and looks 
forward to continuing to work with 
clients throughout the coastal Orange 
County and Long Beach communities.
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